NCIL-ABT Sales Rep Guide

Welcome to the NCIL-ABT Independent
Sales Program. As an Independent Sales
Representative you will be able to create your
own schedule, set your own hours, and
generate as much income as you are
motivated to earn. Are you ready?

To be successful you must be able to use your
connections, build a network of business
associates, and think outside the box. You
should wake up every morning with the drive
to connect people with accessible products,

and accessibility advantages. Because
MyControl fills such a great need for
accessible bathing, it is not difficult to
convince someone that they need one in their
own home. Successful Sales Reps will have
expert knowledge of MyControl’s accessibility
and safety features, which can be found in the
MyControl Brochure and on ABT’s website.

Strategies for locating people in the
marketplace who could benefit from
MyControl Bathing System may differ from
city to city, but most will have a few of the

same basic characteristics. Remember,
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their customers with disabilities. There are
over 56 million people with disabilities in the
United States, and about 40 million people
over the age of 65 that will react positively to
adequate accommodations. Reach out to these
businesses and sell them on accessibility and
point out the benefits that will come from
doing the right thing.

Be involved in your community. Go to events
planned by your local CIL and disability
organizations; reach out to people wherever

you can and learn what’s going on around




5 Key Tips

Stay motivated. Financial success is
important, but this dream will quickly
slip away if you are not constantly
creating opportunity for yourself.
Master your knowledge of MyControl
accessibility and safety features. These
features are why most people want to
buy the product.

Attend all trainings, phone
conferences and webcasts offered by

ABT. We want you to succeed, and
will periodicall i

The truth is that while Sales Reps can and
often do earn a substantial income, the
majority do not. The primary reason why
some succeed and many fail is personal desire.
Without it, the temptation to misuse the
freedom is too great.

On a typical day, a Sales Rep is involved in a
number of activities including education and
outreach, cultivating professional connections,
and responding to consumer inquiries. Some
of these tasks may include:

e Contacting new and existing

Things to Keep in Mind

Always be yourself, and use the unique talents
and assets that you bring to the table. You
already have something to offer, it’s all a
matter of channeling your skills and energy
into strategies that will lead to successful
referrals, and yes, financial gain to you by
closing sales. There will always be people in
your area seeking an accessible product like
MyControl, and it’s your job to make sure
they find it. Outreach, collaboration with your
affiliated CIL, and networking are important
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